Приложение

Примерные оценочные материалы, применяемые при проведении промежуточной аттестации по дисциплине 
«Морская терминология (на английском языке)»

Семестр изучения: 5

При проведении промежуточной аттестации обучающемуся предлагается дать ответы на 15 тестовых заданий из нижеприведенного списка. 

Задание 1. Переведите слова и словосочетания с русского на английский язык:
to refer, form of behavior, describe, consistent, law of gravity, prescriptive, speed limits, to impose, rarely, to regulate, informal rules, to accept, enforced, dealing with, to break the rules, penalty.
Задание 2. Заполните пропуски нужными словами. 
1. Using … reasoning we must conclude that since everyone eventually 
dies, sooner or later it's going to be our turn. 
2. Even if all of the premises are true in a statement, … reasoning allows 
for the conclusion to be false. 
3. The barristers have … a training program as effective. 

Задание 3. Вставьте глаголы, данные в скобках, в Present Simple Passive. 
1. Some cases ………. or even …………… until another date  for various reasons. (delay, put off) 
2. The prosecution team …….. by William Brian. (lead) 
3. Law ……….. one of the most challenging fields. (consider) 

Задание 4. Переделайте вопросы в пассивный залог. 
1. Barristers will spend more of their time in court.……………………………………...
2. Different factors will influence changes in legal professions. ………………...
3. The judge will ask you to take an oath before giving evidence. …………………

Задание 5. Переведите данные предложения с русского на английский язык: 
1. Преподаватель рассказывает об использовании индуктивных и дедуктивных методов в работе юриста. 
2. Она занималась исследовательской работой в области теории государства и права еще в школе. 
3. Овладение современными технологиями общения, такими, как видеоконференции, является неотъемлемой частью работы юриста. 

Задание 6. Вставьте глаголы, данные в скобках, в Present Continuous Passive.
1. Special grants …………. to disabled students who want to become lawyers. (give) 
2. Currently, most legal services …………. to the public by solicitors or by barristers (deliver). 
3. Nowadays a great deal of the work in solicitor firms ………….by paralegals rather than solicitors themselves. (do) 

Задание 7. Переведите слова и словосочетания с русского на английский язык: 
обременительный, судебный исполнитель, правонарушение, рассмотрение дела в суде, практикант, юридическое образование, получить оплачиваемую должность.

Задание 8. Постройте диалог, используя следующую ситуацию.
You are driving along the street in your car. You stop at a stop sign at the intersection. Suddenly a stranger jumps into your car. He is waving a gun and tells you to drive on. What would you do?

Задание 9. Выберите правильный вариант грамматической формы глагола. 
1. The Firm ……………. in 1991 by John Grisham. 
a. is written b. has been written c. was written 
2. More than 1.5 million copies of this legal thriller ……… between 1991 and 1993. 
a. have been sold b. was sold c. were sold 
3. Recently the book ……………………………… into a movie. 
a. has been made b. was made c. is made

Задание 10. Переведите данные предложения с русского на английский язык.
1. Источником романо-германского статутного права является закон.
2. В странах англосаксонского права источником права, наряду с законом, выступает судебный прецедент.
3. Судебный прецедент — это решение суда по конкретному делу.


Оценка знаний по компетенции ПК-12

Примерная тематика вопросов и упражнений:

Задание 11. Read the text and answer the questions 
A contract to sell is a contract in which ownership of goods is to transfer in a sale in the future. A sales c o n tr a c t is a legally binding agreement reached by the seller (vendor) and the buyer (vendee) - the parties to the contract. A sales contract may be made in any manner sufficient to show agreement, and the contract suffices if the parties by their actions recognize the existence of a contract. It can be made orally or in writing, although it is usual for the contract to be drawn up in writing to prevent disputes. 
There are 3 ways to conclude a sales contract: 
1. This is the most normal way of concluding a sales contract, because most offers are non-binding. As non-binding offers can be changed or withdrawn at any time, a sales contract doesn’t exist until the parties confirm the order, making any changes impossible. 
2. Sellers tend to make firm offers when trading in goods where the prices fluctuate a lot. They set a fixed price and if the buyer doesn’t place an order within the period of time where this price is valid, the offer expires. The seller can then make another offer with new prices to keep up with the prices on the market. 
3. In this case, if the buyer is not interested in the goods, he is expected to return them within a certain period of time, otherwise he will have to pay for them. The price for the goods may take the form of money, services, or other goods. However, when the parties to a sale exchange only goods for goods, without involving money or services, the sale is known as a Barter . The price for goods is usually fixed in the contract. However, the parties may indicate that the price is to be set in a certain way at a later date. This method is usually used in long-term contracts when considerable instability of prices is expected. In such a case the buyer is required to pay the price that is reasonable at the time of delivery. Payment occurs when the buyer accepts the agreed price and the seller delivers the goods. 
Receipt of goods means that the buyer takes physical possession or control of them. Receipt usually involves actual delivery. 
Acceptance of goods means that the buyer has agreed, by words or conduct, that the goods received are satisfactory. Acceptance is shown when the goods are used, resold, or otherwise treated as if they were owned by the buyer. 
A Merchant is a seller who deals regularly in a particular kind of goods or otherwise claims to have special knowledge or skill in a certain type of sales transaction. 
A casual seller is one who sells only occasionally and doesn’t meet the definition of merchant. 
After a sales contract has been concluded the seller and buyer have to fulfill certain liabilities.
The seller ’s liabilities are:
1. To deliver the goods on time and in perfect condition
2. To ensure that the title to the goods is transferred to the buyer - in other words, the 
seller has to make sure that the buyer becomes the owner of the goods. This is normally 
done by passing a special document, the document o f title, to the buyer.
The buyer’s liabilities are:
1. To accept delivery of the goods (this prevents him from changing his mind after the goods have been sent)
2. To pay for the goods within the time agreed.
If one party doesn’t fulfill its liabilities, the contract is broken (this is called the breach of contract). It means a breaking of the obligation which a contract imposes, which confers a right of action of damages on the injured party. If the contract as a whole is broken the injured party has the right to treat the contract as ended or discharged. In this case the other party (the injured party) can claim compensation. If a less important term is breached, damages alone may be claimed.
When a contract has suffered from non-performance, the injured party may have several courses of action open to him to remedy the breach.
-to refuse further performance of the contract 
-to bring an action for damages 
-to sue on a pro rata payment
-to sue on specific performance (made to carry out the contract)
-to sue for an injunction.

1. What’s the obligatory condition while concluding a sales contract?
2. Why does an offer expire?
3. What does ‘a firm offer ’mean?
4. Enumerate sellers’ and buyers’ liabilities.
5. What is a Barter?
6. Can the price be non-fixed?
7. What does ‘receipt of goods’ mean?
9. What is the difference between a merchant and a casual seller?
10. What remedy is due to the injured party?


Оценка умений и навыков по компетенции ПК-12

Примерная тематика коммуникативных упражнений 
по академическому стилю речи:

Задание 12. Analyze given situations 

Did a breach of contract take place? If so, how? If not, why not?

1. A mail order Co. sent some goods to Mr. Adams. However, he refused to accept delivery of them as they had not been ordered. 
2. Mr. Williams ordered 20 video-recorders from a Co. selling electrical goods. However, he had to return one of the video-recorders because it didn’t work. 
3. Mr. Watson refused to pay the full price for a customized machine he had ordered; because it didn’t exactly meet the specifications he had given. 
4. Mr. Jackson sent a free sample of wine glasses to a potential new customer. Unfortunately, the package burst open in the post and the glasses were broken. 
5. Mr. Johnson sent some spare parts to an airline. However, a series of staff strikes brought the airline into financial difficulties and his invoice was only paid 6 months later

Задание 13. Read the text and answer the questions

When it comes to dealing with money, the banks provide a variety of services essential to trade and to the economy of a country. They not only see to it that justice is done to both buyer and seller, but that the time lag between order and delivery is overcome without loss to either party. These services must be paid for but are not expensive and are almost indispensable - the bank comes into every transaction at some stage or another. That is why, the buyer and the seller work in close collaboration with their banks and carriers.
Banks play a vital part. Their services to exporters and importers include:
1. Handling of shipping documents
2. Collection of payments
3. Observance of buyers’ conditions of purchase
4. Discounting bill of exchange (B/E)
5. Loans to exporters
6. Acting as agents for foreign banks and their customers

Payments in foreign trade may be made by:
1. Banker’s transfer (draft)
2. Bill of exchange (B/E)
3. Letter of credit (L/C)
As well as in the local trade, payment may be made a) in advance; b) on open 
account.
Payments in advance are used 1) when a buyer is in urgent need; 2) when a buyer is unknown to the seller; 3) in the case of a single isolated transaction. The method of payment will be by banker’s draft or transfer.
Open account terms are granted by a seller to a buyer of unquestionable reputation in whom he has complete confidence, regular customers, and agents. Payment is made quarterly by bill of exchange or banker’s draft.

The Banker’s transfer
This is a simple transference of money from the bank account of a buyer in his own country to the bank account of the seller in the seller’s country. It’s necessary for the buyer or a debtor to send a letter of instruction to his bank - or use a special form. The transfer is carried out at current rates of exchange. Such transfers are subject to any exchange control regulations of the countries concerned.

Оценка умений и навыков по компетенции ПК-12

Примерные задания для итоговой аттестации (зачет):

Задание 14. Translate from Russian into English

1. Продавец продает, а покупатель покупает на условиях CIF Одесса, Украина, медицинское оборудование в соответствии со спецификациями к настоящему контракту и являющимися его неотъемлемой частью.
2. Цена по настоящему контракту включает стоимость материалов, перевозку, страхование и упаковку соответственно настоящему контракту.
3. Поставка осуществляется в течение 6-ти недель. Поставка возможна ранее указанного в контракте срока.
4. Продавец обязуется поставить товар покупателю в течение 2-х недель после подписания им данного договора.
5. Товар должен соответствовать качеству, предъявляемому к такому виду товара.
6. Упаковка должна обеспечить безопасную транспортировку и доставку товара.
7. Остальные пункты контракта могут быть решены в рабочем порядке (there and then).
8. Цена за единицу товара указана в приложении к контракту.
9. Как только мы подготовим окончательный вариант контракта, он будет представлен Вам на рассмотрение.
10. Все расхождения (divergence), связанные с контрактом, должны решаться путем переговоров.
Exercise 2. Translate from Russian into English

Претензии и санкции
Контракт определяет права и обязанности сторон, вовлеченных в него. В случае нарушения контракта пострадавшая сторона предъявляет иск той стороне, которая не в состоянии (to fail) выполнить свои обязательства. Чаще всего покупатель предъявляет иск продавцу, а предметом иска являются количество и качество.
Продавец подвергается штрафным санкциям (to be penalized), если он не доставляет груз к обусловленной дате. Размер штрафа оговаривается в разделе 
«Штрафные санкции» (“Penalty Clause”) или в разделе «Согласованные и заранее оцененные убытки» (“Clause of Agreed and Liquidated Damages”). Если задержка превышает 2 месяца, покупатель может канцелировать весь контракт, но продавец должен компенсировать понесенные потери.

Задание 15. Analyze the following websites, find a legal act and be ready to discuss it with the lecturer

https://lawcorner.in/international-maritime-law-issues-and-challenges/ 

https://maritime-professionals.com/what-are-incoterms/ 
